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T H E  TA G  A L L I A N C E S ™
Fall International Conference - October 21-23, 2013

TM

Making	
  use	
  of	
  your	
  mul1disciplinary	
  
alliance	
  

Andrew	
  Wholey,	
  Old	
  Mill	
  (UK)	
  
Philip	
  Jenkinson,	
  Aubyn-­‐Triplet	
  (France)	
  

About	
  the	
  two	
  firms	
  ……….	
  
Old Mill 
§ Our clients 
§ Our markets 
§ Our offices (South West) 

  Exeter 
  Yeovil 
  Wells     
  Melksham     
  Dorchester 

§ Our people (250 – native French speaker) 
§ Our practice 

 Accountancy & Tax 
 Financial Planning 
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About	
  the	
  two	
  firms	
  ……….	
  
Aubyn-Triplet 
§  Our clients (specialising in English-speaking entities outside France) 
§  Our markets (the whole of French territory) 
§  Our offices (France) 

  Lille 
  Paris 
  Cannes-Monaco (shared office)   
    

§  Our people  
 Bilingual French lawyers admitted to practice and act throughout the whole of France) 

§  Our practice 
 Advisory 
 Litigation 

	
  

Value	
  of	
  the	
  alliance	
  from	
  Old	
  Mill’s	
  perspec1ve	
  
Opera1onal	
  	
  
	
  
1. TransacDons	
  /	
  movement	
  of	
  people	
  
2. Compliance	
  
3. Planning	
  ahead	
  
4. Managing	
  “risk”	
  
	
  
Marke1ng	
  	
  
	
  
TIAG	
  /	
  TAGLaw	
  membership	
  demonstrates	
  that	
  we	
  are	
  acDvely	
  embracing	
  and	
  
operaDng	
  in	
  internaDonal	
  markets,	
  in	
  support	
  of	
  our	
  clients.	
  
	
  
A	
  powerful	
  message	
  that	
  helps	
  enormously	
  with	
  markeDng	
  and	
  sales.	
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Value	
  of	
  the	
  alliance	
  from	
  Aubyn-­‐Triplet’s	
  perspec1ve	
  
Opera1onal	
  	
  
	
  
1. Perceived	
  current	
  exodus	
  of	
  French	
  businesses	
  
2. UK	
  third	
  most	
  popular	
  desDnaDon	
  aRer	
  Belgium	
  and	
  Switzerland	
  
3. Tax	
  orientaDon	
  primary	
  focus	
  
4. Advice	
  on	
  business	
  environment	
  
5. South	
  West	
  England	
  green,	
  clean	
  and	
  aXracDve	
  placed	
  to	
  live	
  and	
  work	
  
6. NaDve	
  French	
  speaker	
  within	
  Old	
  Mill	
  –	
  very	
  important	
  
	
  
Marke1ng	
  	
  
	
  
TAGLaw	
  /	
  TIAG	
  network	
  membership	
  aXracts	
  and	
  reassures	
  clients	
  and	
  potenDal	
  
clients	
  as	
  to	
  worldwide	
  reach.	
  

Bringing	
  the	
  alliance	
  alive	
  (Old	
  Mill’s	
  perspec1ve)	
  
Joint	
  marke1ng	
  events	
  
1. The	
  Wells	
  experience,	
  “Foreign	
  property	
  and	
  living	
  abroad”	
  
	
  
§ New	
  Rules	
  on	
  tax	
  “residence”	
  in	
  the	
  UK;	
  
§ Legal	
  maXers	
  and	
  the	
  acquisiDon	
  of	
  French	
  property;	
  
§ The	
  various	
  tax	
  implicaDons	
  of	
  living	
  in	
  France;	
  
§ Financial	
  planning.	
  
	
  
2. China	
  (December	
  2013)	
  
	
  

§  Old	
  Mill	
  &	
  Lehman	
  Brown	
  (TIAG	
  members)	
  
§  HSBC	
  
§  Ashfords	
  (solicitors)	
  
§  UK	
  Trade	
  &	
  Industry	
  (Government)	
  
§  Clients	
  with	
  pracDcal	
  experience	
  (of	
  trading	
  in	
  China)	
  

Bringing	
  the	
  alliance	
  alive	
  (Aubyn	
  Triplet’s	
  perspec1ve)	
  
General	
  
1. Importance	
  for	
  lawyers	
  to	
  realise	
  the	
  symbioDc	
  possibiliDes	
  in	
  working	
  with	
  accountants	
  
2. MeeDng	
  both	
  the	
  financial	
  and	
  accounDng	
  needs	
  of	
  the	
  same	
  client	
  
3. Great	
  referral	
  possibiliDes	
  
	
  
Real	
  estate	
  road	
  show	
  
Aubyn-­‐Triplet	
  has	
  put	
  together	
  a	
  two	
  hour	
  road	
  show	
  sedng	
  out,	
  in	
  English,	
  the	
  process	
  of	
  
acquiring	
  real	
  estate	
  in	
  France	
  aimed	
  at	
  investment	
  and/or	
  residenDal	
  objecDves.	
  
	
  
The	
  road	
  show	
  also	
  deals	
  not	
  only	
  with	
  conveyancing	
  and	
  inheritance	
  but	
  also	
  with	
  tax	
  issues	
  
flowing	
  from	
  such	
  an	
  acquisiDon.	
  
	
  
The	
  road	
  show	
  is	
  made	
  available	
  free	
  of	
  charge	
  to	
  TIAG	
  and	
  TAGLaw	
  members	
  (for	
  the	
  moment)	
  
in	
  northern	
  Europe	
  with	
  a	
  view	
  to	
  developing	
  synergy	
  and	
  cross	
  referrals	
  and	
  could	
  be	
  
incorporated	
  into	
  a	
  morning,	
  aRernoon	
  or	
  evening	
  markeDng	
  session	
  for	
  the	
  benefit	
  of	
  the	
  
receiving	
  pracDce.	
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Your	
  thoughts……..	
  
	
  
	
  §  OpportuniDes	
  ?	
  

§  Threats	
  ?!	
  


